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Disclaimer

This Presentation has been produced by SLM Solutions Group AG (the “Company”), has not been verified independently, and is provided for information purposes only.

This document contains certain forward-looking statements relating to the business, financial performance and results of the Company and/or the industry in which the
Company operates. Forward-looking statements concern future circumstances and results and other statements that are not historical facts, sometimes identified by the
words “believes”, “expects”, “predicts”, “intends”, “projects”, “plans”, “estimates”, “aims”, “foresees”, “anticipates”, “targets”, and similar expressions. The forward-looking
statements, including assumptions, opinions and views of the Company or cited from third party sources, contained in this Presentation are solely opinions and
forecasts which are uncertain and subject to risks. A multitude of factors can cause actual events to differ significantly from any anticipated development. Neither the
Company nor any other person guarantees that the assumptions underlying such forward-looking statements are free from errors, and neither the Company nor any

other person accepts any responsibility for the future accuracy of the opinions expressed in this Presentation or the actual occurrence of the forecasted developments.

No representation or warranty (expressed or implied) is made as to, and no reliance should be placed on, any information, including projections, estimates, targets and
opinions, contained herein, and no liability whatsoever is accepted as to any errors, omissions or misstatements contained herein, and, accordingly, neither the
Company nor any of its affiliates nor any of their respective officers, employees or advisers accepts any liability whatsoever arising directly or indirectly from the use of
this document.

By reviewing this Presentation, you acknowledge that you will be solely responsible for your own assessment of the Company, the market and the market position of the
Company and that you will conduct your own analysis and be solely responsible for forming your own view of the potential future performance of the Company’s
business.

This Presentation speaks as of November 11", 2021. Nothing shall under any circumstances create any implication that there has been no change in the affairs of the
Company since such date. The Company disclaims any obligation to update or revise any statements, in particular forward-looking statements, to reflect future events or
developments.

This Presentation is not a securities prospectus and does not contain all information with regard to the Company and/or its securities that may be essential to make an
investment decision with respect to the Company’s securities. An investment decision must be based solely on any related securities prospectus that is made available
on the Company’s website in the future. Such prospectus will also include a description of the risks specific to the situation of the Company and/or the offered securities
which are material for the taking of any investment decisions.

This Presentation does not constitute or form part of and should not be construed as an offer or invitation or recommendation to, purchase or sell or subscribe for, or as
any solicitation of any offer to purchase or subscribe for, any securities of the Company, in any jurisdiction. Neither this Presentation, nor any part thereof or anything
contained or referred to therein, should form the basis of or be relied on in connection with, or serve as an inducement in relation to, a decision to purchase or subscribe
for or enter into any contract or make any other commitment whatsoever in relation to any such securities.

The securities of the Company have not been and will not be registered under the U.S. Securities Act of 1933, as amended, or the securities laws of any state in the
United States of America and may not be offered or sold in the United States of America, except pursuant to an applicable exemption from registration.
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Business Update

» |nstalled Base
» Surpassed 700 machines installed globally

= >500 lasers operating in quad configuration on
our SLM500 platform

= Strong Q3 Performance

= Revenue €19.3m, up 31% YoY -
9M Revenue €51m, largest ever 9M figures
EBITDA €(1.4)m, 78% improvement YoY
Order intake €18m, up 52% YoY
Backlog €34m, up 75% YoY

= Supply Chain

= Global supply chain crisis: On-going mitigations

(1- year over year

= NXG

6 purchase orders received to date (incl. Beta orders)

On-going mature opportunities of 8 units

No active competitors on mature opportunities

Total active 2022 order pipeline >20

Implementation of metal AM for large scale industrial
production is complex with long commercial cycles

= \West Coast Center of Excellence

= Partnership with Morf 3D for West Coast facility
announced

Beta Program covers a total of 8 assets (incl. test rigs)




Orders & revenue

Significant revenue ramp up as forecasted

Order In-Take
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» Order In-take improvement YOY driven by NXG &
strength of core portfolio

 Solid deal pipeline going into final quarter of 2021

Revenue
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* Revenue increase YoY driven by backlog conversion

« Uptick in after sales revenues confirming higher
utilization rates at customers
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Key Financials

Another solid quarter on our turnaround path

in €m 3Q21 3Q20 VPY 9M21 9M20 VPY » Backlog growth driven by improved order-intake
Orders 180 119 52% 428 256 67% * Q3 Gross Profit & EBITDA improvement driven by top-
Backlog 340 195 75% line growth and non-repeat of inventory write-off in
prior year

Revenue 193 148 31% 511 459 11% _ _

Machines 144 113  27% 377 351 8% * Q3Op. Cash-flow negatively impacted by

After Sales 50 34  46% 133 108 23%  inventory build-up as reaction to supply constrains
Total Output 224 143 56% 61.3 46.4 32% -> expected to ease in 2nd half of 2022
Gross Profit Margin 58% 43%  15pt 55% 52%  3pt « A/R increase due to higher billings & slower
Personnel Expenses 9.8) (9.1) 8% (29.1) (26.5) 10% collections
Other Expenses & Income  (4.5) (3.4) 33% (122) (10.0) 21% .« Sjgnificantly improved cash position during the year
EBITDA (1.4) (6.2) 78% (7.6) (122) 38% - Successful equity increase of €25m in July 21
EBITDA% 6)% (43)% 37pt 12)% (26)% 14pt .

’ ©)% (43)% P (12)% (26)% P « 2nd tranche of convertible agreement of €15m

Operating Cashflow 83 16 U (19.4) (23) U placed in April 21
Working Capital 311 265 18%

» Expected to move to cost of sales accounting in 1Q22

Cash 29.1 258 13% . : : .
allowing easier comparison to industry peers

U = unfavorable change of >100% vs prior year @



Backlog & guidance walk

On track to meet fulk-year guidance

Backlog & Expected 4Q21 Conversion Guidance walk
in€m n€m
51
34.0 71
~16
~4
3Q20 3Q21 4Q21 Guidance 9M21 4Q21 4Q21
Backlog Backlog Expected >15% Growth Revenue Convertible After Sales
Conversion Backlog

Notable amount of backlog to be converted in 2022 driven by NXG

Assumes no revenue miss mitigating strong headwinds due to supply chain constraints
Multiple larger projects to be converted in 4Q21

Backlog solely comprised of machine orders (excludes powder/services)

additional
upside
[

Convertible
Orders 4Q




Guidance & long-term view

Targeting ox revenue growth in 5 years

Guidance Expected market size-?

Total global Additive

2021E™" Manufacturing market

in 2025

Sales At least At least ~5X revenue Expected to grow at
€71m €100m growth vs 2021 A IS E ST

2025

Significant Break-even on
EBITDA YoY-2 quarterly basis +++
improvement in second half

Global Metal
AM market in 25E

Expected to grow at

Key Assumptions 29% CAGR until 2025

2022: Easing of supply chain constraints in second half, no
significant COVID-19 restrictions in key markets, successful
NXG ramp up SLM market share

2026: Ramp-up in serial production of key industries as expected in
market forecasts, no significant economic events

(1- Latest estimate by management (2- Year over year (3- Source: AMPower Report 2020




summary

= Strong Q3 Performance in line with guidance
= Strongest ever 9M revenue performance
= 2021 Guidance confirmed

= 2022 Guidance issued:

»  €100m Revenue, representing at least 35% YoY increase, and >100% increase based on 2019 performance

= Management aims to increase revenues five-fold by the end of 2026 compared to
revenues expected for FY 2021

= Strong commercial traction of NXG, key growth driver for 2022 and beyond — opening new
markets. No active competition across the opportunities we are working on.

= Qrganizational and business turn around provides foundations for aggressive growth

= Started to work on converting to cost of sales accounting




Q&A
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