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DISCLAIMER

This Presentation has been produced by SLM Solutions Group AG ("SLM Solutions", "SLM" or the "Company"), has not been verified independently, and is provided for information
purposes only.

This document contains certain forward-looking statements relating to the business, financial performance and results of the Company and/or the industry in which the Company
operates. Forward-looking statements concern future circumstances and results and other statements that are not historical facts, sometimes identified by the words “believes”,
“expects”, “predicts”, “intends”, “projects”, “plans”, “estimates”, “aims”, “foresees”, “anticipates”, “targets”, and similar expressions. The forward-looking statements, including
assumptions, opinions and views of the Company or cited from third party sources, contained in this Presentation are solely opinions and forecasts which are uncertain and subject
to risks. A multitude of factors can cause actual events to differ significantly from any anticipated development. Neither the Company nor any other person guarantees that the
assumptions underlying such forward-looking statements are free from errors, and neither the Company nor any other person accepts any responsibility for the future accuracy of

the opinions expressed in this Presentation or the actual occurrence of the forecasted developments.

No representation or warranty (expressed or implied) is made as to, and no reliance should be placed on, any information, including projections, estimates, targets and opinions,
contained herein, and no liability whatsoever is accepted as to any errors, omissions or misstatements contained herein, and, accordingly, neither the Company nor any of its
affiliates nor any of their respective officers, employees or advisers accepts any liability whatsoever arising directly or indirectly from the use of this document.

By reviewing this Presentation, you acknowledge that you will be solely responsible for your own assessment of the Company, the market and the market position of the Company
and that you will conduct your own analysis and be solely responsible for forming your own view of the potential future performance of the Company’s business.

This Presentation speaks as of May 12th, 2022. Nothing shall under any circumstances create any implication that there has been no change in the affairs of the Company since such
date. The Company disclaims any obligation to update or revise any statements, in particular forward-looking statements, to reflect future events or developments.

This Presentation is not a securities prospectus and does not contain all information with regard to the Company and/or its securities that may be essential to make an investment
decision with respect to the Company’s securities. An investment decision must be based solely on any related securities prospectus that is made available on the Company’s
website in the future. Such prospectus will also include a description of the risks specific to the situation of the Company and/or the offered securities which are material for the
taking of any investment decisions.

This Presentation does not constitute or form part of and should not be construed as an offer or invitation or recommendation to, purchase or sell or subscribe for, or as any
solicitation of any offer to purchase or subscribe for, any securities of the Company, in any jurisdiction. Neither this Presentation, nor any part thereof or anything contained or
referred to therein, should form the basis of or be relied on in connection with, or serve as an inducement in relation to, a decision to purchase or subscribe for or enter into any
contract or make any other commitment whatsoever in relation to any such securities.

The securities of the Company have not been and will not be registered under the U.S. Securities Act of 1933, as amended, or the securities laws of any state in the United States of
America and may not be offered or sold in the United States of America, except pursuant to an applicable exemption from registration.
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Highlights — Q12022

1 Robust order intake, increasing by 25% YoY to EUR 16.9m for Q1 2022. Strong order backlog position of EUR 49m as of
March 2022.

2 Revenue of EUR 16.4m, up 7% YoY despite operational headwinds related to the ongoing supply chain disruptions.

NXG roll-out on track with two additional firm orders, including an order on which the conditionality was removed in Q1

3 2022.

4 Within a growing metal AM market, SLM Solutions continues to gain market share leveraging its strong technological
leadership position.




Long term fundamentals driven by

=

near-term challenges

MITIGATING STEPS

= Higher Safety Stock: Increased safety
stock levels to counteract disruptions
due to longer lead times

= Configurations: Evaluation of alternative
system configurations wherever possible
to optimize availability of materials

— Supplier Base: Continued expansion of
supplier base by qualification of new
suppliers

= Utilizing AM: Printing more parts on our
own systems

= Flexible Production Lines: Adjusting
process to integrate scarce parts later

= Relationship Management: Maintaining
close connection with all suppliers
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Robust Topline

Order Intake Backlog Revenue
in EUR m in EUR m in EUR m
16.9 16.4
13.4 49.0
31.2
Q12021 Q12022 Mar 2021 Mar 2022 Q12021 Q12022

O Order intake during Q1 2022 of EUR 16.9m, up 25% YoY, driven by continued strength in demand for our existing portfolio, complemented by
the roll-out of the NXG XII 600
O Order backlog position of EUR 49m as of March 2022, including firm orders for eight NXG XIl 600 production systems, provide SLM with a

strong base to achieve guidance for FY 2022.

O

Approx. half of the order backlog position comprises of repeat customers, highlighting the strong value proposition of our portfolio

U Revenue up 7% at EUR 16.4m, as compared to Q1 2021, despite production downtime due to unavailability of certain electronic components.
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Selected Financials

in EUR m Q12022 Change Q1 2021
Machine Revenue 1.4 1% 1.2
After Sales Revenue 5.0 21% 4.1
Gross Profit 10.4 3% 10.1
Gross Profit Margin 63% - 3pp 66%
Payroll (11.0) 21% (9.1)
Other Exps. & Income (3.8) 18% (3.2)
EBITDA (4.4) 104% (2.1)
Operating Cash Flow (7.6) 52% (5.0)
Working Capital 38.5 37% 28.2
Cash and cash equivalents 12.7 10% 11.5

= Machine Revenue: Strong underlying demand
environment, however supply chain disruptions
have resulted in delayed order fulfillment.

= After-Sales Revenue: Mainly driven by increase in
consumables and ad-hoc services provided to
existing customers.

= Payroll: Increase driven by increased head-count
to support growth strategy combined with some
wage inflation, primarily in US.

= Operating Cash Flow: Including cash outflow
towards increased inventory position related to
upcoming system deliveries.




Pro Forma Income Statement

as per Cost of Sales Accounting

In EUR m Q12022 Q1 2021 FY 2021
Revenue 16.4 15.4 751
Costs of goods sold (10.7) (8.5) (44.2)
Gross profit 5.7 6.9 30.9
Gross Profit Margin 35% 45% 41%
Sales costs (3.9) (3.8) (17.7)
Administration costs (5.6) (5.6) (23.2)
Research & Development costs (2.6) (2.2) (9.2)*
Other operating income 0.4 0.9 3.4
Other operating expenses (0.2) (0.3) (0.7)
Earnings before interest and taxes (EBIT) (6.3) 4.1) (16.3)
Interest and similar expenses (1.3) (1.2) (5.3)
Interest & Other Income 0.0 0.0 0.1
Earnings before taxes (7.5) (5.3) (21.6)
Income Tax 0.1 0.1 1.2
Result for the period (7.4) (5.1) (20.4)
Earnings before interest and taxes (EBIT) (6.3) 4.1) (16.3)
Depreciation 1.9 1.9 7.7
EBITDA (4.4) (2.1) (8.6)

*Internal reclassification as a result of change to cost of sales method of accounting

Key Changes

Cost of goods sold: Includes personnel
costs of production department.

Gross Profit: Negatively impacted in Q1
2022 by underutilization of production
caused by material shortages and
unfavorable product mix.

Other operating expenses: Includes
ancillary expenses that are non-
recurring in nature. All recurring
operating expenses are now classified
under either of Sales, Administration or
Research & Development costs.

EBITDA: Not part of financial
statements but will continue to be
reported as it remains a key
performance indicator.




Capital Management

= As of March 2022, the Company had a liquidity position of EUR 12.7m in cash and cash equivalents

= Q12022 negatively impacted by inventory ramp-up for upcoming shipments incl. NXG XIl 600 and lower
down-payments

= Management expects significant improvement in the 274 quarter

Convertible Bond 2020/2026 - Third Tranche (EUR 30.2m)

— Vote between May 20t — 23 to resolve on a waiver of the conditions precedent for the offering and the issuance of the
third tranche

a

a

As per a separate agreement, Elliott International L.P. through its associates* has agreed to vote in favor of such a
proposal.

Completion of issuance expected in June 2022.

Convertible Bond 2017/2022

a

g
a
a

Notional value of €58.5m

Terms & Conditions amended by bondholders’ resolution in Feb 2022 (Maturity Date - Oct 2024, interest -> 7.5% p.a.)
Bondholders had the right to early redeem all or some of their Bonds on original maturity date ( Oct 2022)

In total, Bonds with a value of EUR 29.8 m subject to early redemption on original maturity date of 11 October 2022.

*Associates include Cornwall GmbH & Co. KG (being advised by Elliott Advisors (UK) Limited)




Guidance & long-term view

Targeting 5x revenue growth in 5 years

GUIDANCE KEY LEVERS OF GROWTH

~5x revenue growth

At least

Sales EUR 100 m vs 2021 guidance
(~EUR 350 m) MARKET SHARE GROWTH OF
Break-even on EXISTING PORTFOLIO
EBITDA quarterly basis in +++
second half
Key Assumptions THE NXG XIl 600

2022E: Easing of supply chain constraints in second half, no
significant COVID-19 restrictions in key markets, successful
NXG XIl 600 ramp up, no severe economic slowdown due to

Ukraine-Russia crisis STEADY GROWTH IN
AFTER SALES REVENUE

2026E: Ramp-up in serial production of key industries as expected
in market forecasts, no significant economic events




SLM SOLUTIONS - SET FOR GROWTH DIVERSE PORTFOLIO WORLD LEADER
& INDUSTRY COVERAGE IN LPBF A HISTORY OF FIRSTS
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Cost Reconciliation - 2021

Total Cost Accounting vs Cost of Sales

FY 2021 Increase/decr
ease of Other Cost of Other Other Depreciation &
finished and activated terial Payroll operating operating P tizati Allocations Total
In EUR m unfinished contributions matena income expenses amortization
stock on hand
Costs of goods sold 1.6 0.0 (32.9) (10.1) 0.0 (2.7) (0.9) 0.1 (44.2)
Sales costs (0.0) 0.0 (1.2) (9.7) 0.0 (7.1) (0.5) 0.8 (17.7)
Administration costs 0.0 0.0 (2.5) (10.8) 0.0 (7.8) (3.2) 1.0 (23.2)
Research & Development costs 0.0 6.3 (0.6) (8.4) 0.0 (1.5) (3.1) (1.9) (9.2)*
Other operating income 0.0 0.0 0.0 0.0 2.7 0.7 0.0 0.0 3.4
Other operating expenses 0.0 0.0 0.0 0.0 0.0 (0.7) 0.0 0.0 (0.7)
Total 1.6 6.3* (37.0) (39.0) 2.7 (18.6) (7.7) 0.0
Q172021 Increase/decr
ease of Other Cost of Other Other Depreciation &
finished and activated terial Payroll operating operating P tizati Allocations Total
In EUR m unfinished contributions matena income expenses amortization
stock on hand
Costs of goods sold 1.3 0.0 (7.0) (2.3) 0.0 (0.4) (0.2) 0.0 (8.5)
Sales costs (0.0) 0.0 (0.2) (2.3) 0.0 (1.4) (0.7) 0.2 (3.8)
Administration costs 0.0 0.0 (0.7) (2.6) 0.0 (1.8) (0.8) 0.2 (5.6)
Research & Development costs (0.0) 1.3 (0.1) (2.0) 0.0 (0.3) (0.8) (0.4) (2.2)
Other operating income 0.0 0.0 0.0 0.0 0.7 0.3 0.0 0.0 0.9
Other operating expenses 0.0 0.0 0.0 0.0 0.0 (0.3) 0.0 0.0 (0.3)
Total 1.2 1.3% (7.9) (9.1) 0.7 (3.9) (1.9) 0.0

*Internal reclassification as a result of change to cost of sales method of accounting




Cost Reconciliation - 2022

Total Cost Accounting vs Cost of Sales

Q172022 Increase/decr
ease of Other Cost of Other Other Depreciation &
finished and activated material Payroll operating operating anr:ortization Allocations Total
In EUR m unfinished contributions income expenses
stock on hand
Costs of goods sold 5.7 0.0 (12.7) (3.1) 0.0 (0.4) (0.2) 0.1 (10.7)
Sales costs 0.0 0.0 (0.2) (2.6) 0.0 (1.1) (0.1) 0.2 (3.9)
Administration costs 0.0 0.0 (0.2) (2.8) 0.0 (2.1) (0.8) 0.3 (5.6)
Research & Development costs 0.0 17 (0.2) (2.5) 0.0 (0.3) (0.8) (0.6) (2.6)
Other operating income 0.0 0.0 0.0 0.0 0.4 0.0 0.0 0.0 0.4
Other operating expenses 0.0 0.0 0.0 0.0 0.0 (0.2) 0.0 0.0 (0.2)
Total 5.7 1.7 (13.4) (11.0) 0.4 4.1) (1.9) 0.0
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